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WHY SHOULD ANY OF US
CARE ABOUT
MOBILE LEARNING?
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THREE BIG IDEAS...

e Device availability
e Just-in-time learning
e Collaborative learning



WHAT IS MOBILE LEARNING?

e The acquisition of any knowledge and
skill through the use of mobile
technology, anywhere, anytime.

e [tislearning in context of your

environment, your location, and your
situation

PEERS World Class Selling Skills is a trademark and copyright of Sales Effectiveness, Inc.
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BACKGROUND — |

e Reinforcement

e Blended
Learning

e Coaching

e Tool for Call
Planning

e Why “PEERS”?
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WHY IPAD?

e Market acceptance
e Screen size

e Standards in place by
Apple

e Movement to use tablet
for enterprise learning

PEERS World Class Selling Skills is a trademark and copyright of Sales Effectiveness, Inc.
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DEMO

e Qverview
e Skill Review

— Introduction
— Focus Areas
— Review

e Call Map/Call Planner
e Help

PEERS World Class Selling Skills is a trademark and copyright of Sales Effectiveness, Inc.
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iOS Simulator - iPad / iOS 4.3.2 (8H7)
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SKILL REVIEW

iOS Simulator - iPad / iOS 4.3.2 (8H7)

Skill Review
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EXPLORE

iOS Simulator - iPad / iOS 4.3.2 (8H7)

Skill Review
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SKILL FOcus AREAS

iOS Simulator - iPad / iOS 4.3.2 (8H7)

Explore Focus Areas

Skill Review

Touch
an
mage
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SKILL REVIEW QUESTIONS

105 Simulator - iPad [ iOS 4.3.2 (8H7)

Explore Focus Areas

Skill Review

What = the Focus Area of this question

Circumstance
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ALL MAP / CALL PLANNER

i0S Simulator - iPad / iOS 4.3.2 (8H7)

Skill Review

Tell me more on how frequently you are needing 1o make changes 1o the screen
layouts,

What is the impact financially of not having inventory
rumbers updated real tlime?

.....
.............

In light of the linancal impact of not having real time data, what needs does that
suggest for you?

Mlead 37 38 LSRRI
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LESSONS LEARNED

e Spend more time on design

e |t's a software project:
dev/testing/QA/maintenance

e Prototyping is a great idea

e Pick a software company with
instructional design expertise

e Think practical tools as well as
learning
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THANK YOUl!

VeryMobileApps << Sales Effectiveness
770-778-9762 7 70-552-6612
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